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Late this summer, the 
Ambassadors welcomed two new 
members: Charman Baxter, 
regional vice president for 
Arbonne International and 
president of the local chapter of 
the American Business Womenôs 
Association, and Breeana Hill, 
development specialist for the 
Alzheimerôs Association. 
We look forward to working 

with you! 

MEET THE 2010 

AMBASSADORS  

It is always wise to 
practice what you preach, 
so when the Quincy Area 
Chamber of Commerce 
had the opportunity to 
redecorate its office suite 
this summer, the staff 
made sure to buy products 
from and use the services 
of Chamber members. 
Nothing was purchased 
online or out of town! 
The opportunity arose 

because the Oakley 
Lindsay Civic Center 
(our landlords) decided to provide 
its tenants with new office 
carpeting, for which we are very 
grateful.  
But, as often happens in a 

personôs home, the blue and white 
speckled carpet didnôt match 
anything we were currently using. 
Thus our redecorating efforts 
began. 
The walls in our offices had not 

been repainted in 15 years, so we 
asked Ted Johnson, owner of 
Classic Colors, for assistance. His 
painters freshened up the off-white 
walls and gave each of our staff 
members a dark gray accent wall. 
Paul Stegeman from Illinois 

School Supply helped us select 
black leather chairs for our waiting 
area, and Joy Berhorst from 
Domestics, Etc., used her 
decorating flair to select the perfect 
greenery and artwork.  
   We purchased a new black 

conference table from Wal-Mart 
Super Center and smaller client 
chairs for our offices from Samôs 
Club. Other pieces of furniture were 
painted by staff members with 
supplies purchased at Home Depot 

Make your reservation today for 

AG TOUR SEPT. 15 

Quincyôs Lock and Dam 21 will 
be the focus of the Chamberôs 2010  
Ag Tour on Sept. 15. Following a 
presentation about the status of a 
hydroelectric plant at Lock and Dam 
21 and a discussion about the need 
for expansion of the locks, tour 
participants will learn about the 
impact of flooding and high volumes 
of traffic through the lock and dam 
during a tour.  
Participants will meet at the 

Oakley Lindsay Center at 7 a.m. for 
refreshments and discussion before 
proceeding to the Lock and Dam. 
The cost is $5 per person. Call 

222-7980 by Sept. 13.  

and Mark Clingingsmith from 
Clingingsmith Countertop Com-
pany helped us select a small piece 
of countertop for a custom-built 
storage unit. The renovation was 
topped off with a few additional 
touches from Interior Elements by 
Neely and new computers from 
Computer Works. (Our computer 
system is updated every five years, 
so this was a planned expense.) 
The staff would like to thank all 

members for their continued 
support of the Chamber, which 
made the renovation possible. We 
look forward to your next visit! 

CHAMBER OFFICE SUITE GETS NEW LOOK; 

EVERYTHING PURCHASED IN QUINCY 

BUSINESSES ASKED  

TO SUPPORT 4-H AWARDS  

Chamber members will soon 
receive a letter asking for support 
for the 2010 University of Illinois 
Extension 4-H Achievement Day, to 
be held Oct. 3. Donations can be 
made in $25, $50 or 
$100 increments. Please 
give generously to 
support the youth of our 
community. 

Baxter Hill 

UPDATE  
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MEMBER NEWS 

Predmore Shuttle Service, 
also offering Rent-A-Wreck services 
and Predmore Detail Shop, is now 
located at 1205 N. 12th Street. 
Please make a note of it in your 
new phone books. 
Blessing Health Systemôs 

Breast Center is selling t-shirts to 
raise funds to provide financial 
assistance to women who cannot 
afford to pay for their 
mammograms.  Please email 
llaaker@blessinghospital.com for 
information. 
ñBuilding and Implementing an 

Effective Diversity Strategyò will be 
the topic of discussion at the next 
meeting of the Society for Human 
Resource Management (SHRM) 
on Sept. 14. Please email 
swathen@bankfm.com for more 
information. 
The Hannibal LaGrange 

College Career Expo will take 
place on Saturday, Oct. 2. Free 
booths are available for employers. 
Call Karry Richardson at 573-629-
3016 for information. 
Congratulations to Traederôs 

TNT Yamaha on their 50th 
Anniversary of Karting celebration, 
taking place Sept. 16-19 at the 
track in West Quincy. 
Please join the owners of Bee-

Line Express, Tiramis¼, and The 
Park Bench on Sept. 12 from 12-4 
p.m. as they offer tours of their 
historic 4th Street upstairs homes to 
raise money for breast cancer 
awareness. Tickets and information 
are available at The Park Bench, 
115 N. 4th. 

Dress Up Thursdays
TM  
Tip: IS IT REALLY A BARGAIN?  

By Ask the Image Expert, Kathy Wolters 

We are all enticed to buy items 
that we don't need because they 
are on SALE.  Whether it is a back 
to school or end-of-the season sale, 
they are all promotional tools that 
work to sell products. So ask 
yourself do I need this item, will I 
use it or does it rob me of money 
that I need for something else.  
Resale shops are filled with new 
never worn garments purchased on 
sale with the hang tags on them.  
Not a good investment.  Here are a 
few tips to help you decide whether 
your find is a bargain or not.   

¶ Do I need it?  Beware of 
impulse items because they rob 
you of a really great wardrobe. 

¶ Is the garment really attractive 
and do I really like it? 

¶ Is it a classic item that will be in 
style for several years?   

¶ Does it fit perfectly or can it be 
altered to fit? 

¶ Will it coordinate with my 

existing wardrobe? 

¶ Does it fit my lifestyle? How 
often will I wear it?  The more 
times the better buy.   

¶ Is it in mint condition?  
Sometimes garments get shop 
worn by the end of the season. 

¶ Does the color look good on 
you? 

¶ Is the style flattering?  Check in 
a three-way mirror to see if all 
views are pleasing.  

¶ Can I find it cheaper 
elsewhere?  Have I compared 
other comparable articles? Will 
it go lower? 

¶ Will I tire of it?  Fashion fads 
fade before the next year's 
season. 

¶ What is the return policy of the 
store? 
It takes time and effort to be a 

good shopper.  To stretch your 
money watch for store coupons and 
special pricing, register for store 

The marquee at the 
American Red Cross 
welcomed nearly 90 early 
morning risers to the Aug. 
26 Business Before Hours. 
Our thanks goes to Pam 
Shaffer and her staff and 
board for tours, explanations of the numerous 
services provided by the Red Cross and for the 
great breakfast and prizes. 
Kathie Palmer from North Adams Home, 

Breeana Hill from the Alzheimerôs 
Association, Keith Shaffer from Stoney Creek 
Inn and Judy Dewey from F&M Bank and 
Trust Company won prizes. No one 
won the $200 cash prize offered by 
the Chamber, so the pot rolls over 
and we will try to give away $225 
Sept. 23 at ETC ComputerLand. 

mailing lists and become a 
preferred customer.  Visit stores 
early in the season to find clothing 
styles that work for you.  Then wait 
and watch for store sales and 
coupons on those styles.  
To submit your image question 

for future tips, email Kathy Wolters, 
With You In Mind Image 
Management Services, at 
wyim@comcast.net or visit 
www.kathywolters.com.  

AMERICAN RED CROSS HOSTS AUGUST 

BUSINESS BEFORE HOURS EVENT  

mailto:llaaker@blessinghospital.com


MEET GEO. KELLER & SONS 

When a customer walks into 
Geo. Keller & Sons at 9

th
 and 

Maine, he or she is taken back in 
time. The 1927 buildingôs original 
wooden floor clacks and creaks 
with footsteps. The original pressed 
metal ceiling remains classic and 
historical. The seeds are kept in 
wooden drawers on the west wall, 
scooped then measured on a non-
digital scale and sold by the pound. 
The employees can answer almost 
every question about making things 
grow. 
Generations of small business 

owners and conscientious home 
owners have bought seed and 
equipment for their lawns and 
gardens from Geo. Keller and Sons. 
Keller and his partner started 

their small company in 1880 in an 
old barn loft located behind a 
grocery store at 9

th
 and Maine. 

Keller was a wagon maker and 
blacksmith by trade. He and his 
partner made, repaired and stocked 
wagons, buggies, buggy whips, 
wooden farm equipment, hand 
sickles and various other tools. 
They began dealing with the John 
Deere Company in 1881, and at 
one time, Geo. Keller and Sons was 
one of the oldest John Deere 
equipment dealership in the United 
States still operated by the same 
family. While the company no 
longer sells riding equipment, it still 
offers a wide variety of gardening 
tools. 
As a convenience to farmers, 

they also sold seed.  
ñFrom the 1930s into the farm 

boom years of the early 70s,  Keller 
& Sons processed train car loads of 
seed in its seed cleaning plant and 
warehouse. Four to five million 
pounds of farm seeds passed 
through the plant annually,ò says 
Randy Zaerr, current operations 
manager of the store now run by 

fifth-generation owner Kris Keller. 
ñThe K-Brand became a well known 
trademark throughout the region, 
representing high quality.ò 
Today, Kellers is the regionôs 

largest distributor of turf grasses. 
The company formulates and 
packages 11 different lawn seed 
mixtures under the K-Brand label, 
and Kellers is the areaôs largest 
conditioner, packager and 
distributor of wild bird seed.  
ñLocal gardens thrive because of 

our store,ò says Zaerr. ñNot only do 
gardeners start out with high quality 
seed, one of our employees, Kay 
Durst, is a certified Master Gardner. 
She has immense knowledge about 
fertilization, disease and insect 
problems, and even bedding plants 
and lawn care.ò 
The Keller family has been very 

active in the community over the 
years, serving on numerous 
committees and boards of directors 
of nonprofit organization. The firm 
works with Quincy Beautification, 

the Quincy Park District, Illinois 
Veterans Home and numerous 
community organizations to 
promote and beautify the area.  
Kellerôs building has been 

designated a local landmark and 
the company was twice honored for 
Excellence in Downtown 
Revitalization. They were the 
Chamberôs 2006 Agribusiness of 
the Year. 
This time of year, Geo. Kellers 

and Sons has fall mums, bulbs and 
other fall gardening needs. Store 
hours are 8-5 Monday through 
Friday and 8-1 on Saturday or you 
can call 228-6700. 

Randy Zaerr, operations manager 

BUSINESSES RENEW CHAMBER MEMBERSHIP 
Thank you to the following businesses that renewed their membership in the  

Quincy Area Chamber of Commerce in August. 

Abundant Life Investors 
Aqua Tech Marine 
Area Drug & Alcohol  

Awerkamp & McClain P.C. 
Testing ParAmore Services 

Iona Barry 
Bix Basement Water Control/

Foundation Repair 
Dale Carnegie Training 

Darnell  Home Improvement 
Davis & Frese Inc. Realtors 
Dene Lambkinôs Hertz 
Faith Christian Church 

Farmers Insurance & Financial  
Services 

Fierge Used Cars 

First Bankers Trust Services 
Goehl, Schuering, Cassens & Bier 

Haubrich Enterprises 
Home Depot 

Illinois Signal Communications 
Investment Planners 

Jimbeanaôs 
Klingner & Associates 

Perry Accounting & Tax Service 
Quincy Hospitality House 
Quincy Rustproofing 
Spirit Knob Winery 
Summy Tire 
TCBY 

University of Illinois Extension 
Wal-Mart Super Center 


